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0dnyoc BEATIOTWY MPOAKTIKWY

2.3.4 T €ivar n Anpovpyia Ayopac
(Market Creation);

OL AvaBETovoec ApxEC EVOEXETAL va TIPETEL VO KOAOLOTOLY pia TMPOdPACTLKA
(proactive) mpooéyylon TnG ayopdg, 6tav Bewpolv OTL TO EVBLAPEPOV TNG ayoPds YLa
€va oLYKeEKPLPEVO Epyo unopel va eivat xapunAd. Avtd unopel va cuuBel edv évacg
OLKOVOULKOG QopEéac MoTEDEL OTL KATIOLOC LPLOTAPEVOG Avadoxog €xel edpatwoel uia
LEPRBOALKA Loxvpr} oxéon KE TNV AvabBéTtovoa ApxnA 1} anAwg edv dev vdpyouvy apkeTol
olkovouLkol opelg yla va avtanokplBolv w¢ MPOCPEPOVTEG.

MNapovaoldletatl TéTE N avAykn va akoAovBnOel pla «dlagopeTikr and to obvndeC»
MPOCEYYLON YL TNV TOVWGON TOUL EVOLAPEPOVTOC KAl TNV LTIOBOAN AVTAYWVIOTLKWVY
MPOCEOPWVY amd TNV ayopd. H AvabBEétovoa Apxn MPEMEL va POooEyY(OeL TNV ayopd, Kat ot
duvaTtol Tpdmot va Tto enttOXEL ALTO €lval, yia MAPASELYUA HEOW:

@® Awdkaolwv BoAldookdMNONG TNG AYopPAas, ONMWC avaEéPOnKE MapATMAvVW.

® Emnagwv pe epyaTtikd ouvdlkATa, HE KAABLIKOUC 0PYAVIOHMOUG TWY OLKOVOULKWVY
QOPEWY OTWCG T.X. TO Eumopikd & Blounyxavikd EMueANTAPLO, HE OPYAVIOUODC OTIWG
T.X. 0 Kumplakdg Opyaviondc Touplopon, Kol JE ETIOYYEAMATIKEC EVWOELG OTWCG Y. O
MoyKOMPLoG Z0vdeooG =evoddxwv Kat N Opoomovdia EpyodoTtwy Kat Blopnxdvwv.

® Awpydvwong yeyovoTtwy mpowbnong (“selling to” events), m.x. cuvavtAcEwWV
epyaoiag (workshops) Kat SLAOKEWYEWY UE TN CLUMETOX OLKOVOULKWY QOPEWV.

® Anuovpylag YneLOKWY MAATQOPUWV.

® [MapoxNC KWHATPWY OTOLG OLKOVOULKODG POPEIC YO CUMUETOXN.



@ ALEEAYWYNAC EMUOPPWTIKWY CEULVOPIWY.

Mage nojf

HaVAYRA YA TN dnuovpyla ayopdc elvat mOAVETEPO va TTPOKOYEL EQV:

® To Epyo glvat moAD peydAng f moAL pkpAg KA{HaKOG.
@® Ta yewypaglkd dpla gaivovtal va unv eival pEXALOTLKA.

® X710 Epyo gunAékeTol bMEPBOALKA HEYAAOC APLOPAC KOPLWY EVOLAPEPOUEVWVY
HEPWV (stakeholders).

® Ot olkovoutkol popeic avnouyoLy yLa TOuG KwdOVOUG/ TNV EUTIOPLKH BLWOLUOTNTA
Touv Epyov.

@® OuanattAoeLG elval VEEG N EEELBIKEVUEVEG.



